«PASPABOTKA CTPATEINU
BbIBELJEHVA HA PYHOK HOBOIO
[IPOLYKTA B COEPE OHJIAUH-
ObPA3OBAHWA»

BoinosiHun: cmyodeHm 2pynnei _ ®H0
Hay4HbeilU pykogodumers: ....., K.3.H



AKTYanbHOCTb

* AKTYa/IbHOCTb BblIOpaHHOM TEeMbI 00yC/10BJ/IEHA 3aa4aMU KOMMNaHUN.
KpomMe cBOM OCHOBHOM AeATENbHOCTU, KOMMNAaHMS 3aHMMAETCS
pa3paboTKon o0bpa3oBaTe/IbHbIX NPOAYKTOB A5 NApTHEPOB.
KomMnaHunsa nnaHmnpyeT co3aaTtb 06pa3oBaTeibHYH 3KOCUCTEMY C
6a301 yCcneLHbIX BbIMYCKHMKOB AN MNOCAeAYyoLEero
TPYAOYCTPOMCTBA: CO3JaHMNE YHUKANIbHbIX KBAaIMPULMPOBAHHbIX
KaApoB KaK A1 KOMMaHuK, Tak u ansd naptHepoB. Co3aaHue
3KOCUCTEMBbI 3aKJIH0HaEeTCs B pa3paboTKe 1 3anycKe HECKOJIbKUX
obpa3oBaTe/ibHbIX OHAANH-NPOAYKTOB. bosiee Toro, akTyasbHOCTb
onpeaenseTcsa nu npobaeMmamm, KOTopble BOSHMKAN B KOMMNAHUMN.



Llenb, 06beKT 1 npegmer

Llenb: paspabomka cmpameauu BbIBEOEHUS Ha PbIHOK 4ughpoBo20
obpazoBamesibHO20 MPooykma — OH/sialH-Kypca rno odone4amHyou
rnood2omoskKe 07151 ou3alHepos.

O6BLekm: oH/1alH-KypcC o oonedyamHyol noo20moskKe.

[Mpedmem: nokazamesiu pbiHKA, MPooyKMbl KOHKYPEHMOB,
obpamHasi cB8s13b 0mM NomMeHyua/ibHbIX nompeobumened.
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[poaHasnu3uposambs cmambu 0 cmpameausix 8bIBEOeHUS HA PbIHOK
HOBbIX MPOAYKMOB, 1ooxodax K BbIBEOEHUK Ha PbIHOK,
0CObeHHOCMsAX obpazosame/ibHbIX MPOOyKmax, 0cobeHHocmsx u
passumuu cghepbl ob6pa3oBaHusi

[NpoaHanu3uposams MeHOEHYUU pa3sumusi pbiHka obpazosaHusi P®.

[lposBecmu aHa/lu3 KOHKYpeHmMos 0/151 pa3pabomku
ouhgbepeHyupoBaHHO20 NPooykma, omsedyarouje20o yYHUKa/1bHbIM
rnompebHoCMsM K/1UEHMOB.

[posecmu UHMePBbLIO NOMeHYyuaIbHbIX nompebumesneu u3
ceameHma ou3sauHepos-gpusiaHcepos U cmyoeHmos-ou3aliHepos

Bbisssumb 601U, nompebHocmu U xenaHus yesnesol ayoumopuu,
KOMopbie CBsI3aHbl C UX OrbIMOM 06y4eHUs1 OHalH

Pa3pabomka yHUKa/lbHO20 mop20B8020 npedsoxeHus (Y'TI1) Ha
OCHOBe aHa/lu3a KOHKYpeHmMos u yesiesou ayoumopuu

Paspabomka Customer Journey Map 07151 npoekmuposaHusi u
Y/yHYUWeHUs! 1no/ib308amesibCKo20 orbima

HanucaHue riaHa rnpoosuxxeHus oH/1alH-Kypca ¢ Ucro/sib308aHuemM
AAARRR-thpelumMmBopKa

dopmyuposaHue pekomeHoayuli no 8bIB00Y HOBO20
06pa3o0BamesIbHo20 NMPOdyKkmMa Ha PbIHOK



MeToabl nccnegoBaHUA

v aHanus BMopu4yHoU aumepamypel
‘/KOHKypeHmeuj aHasus

v UHCMpPYMeHm A1 NOCMPOEeHUs LLeHHOCMHOMO MPeA/IoXKeHUs]
Value Proposition Canvas



Pe3ynbTaTbl aHann3a KOHKYPEHTOB

N

CoaepxaHue n popmMatbl KYPCOB O4EHb NMOXOXKU: aKLLEHT

Ha paboTe ¢ uBeToM, paboTe B NporpaMmmax;

OcobeHHOoCTH paboTbl UMEHHO C KAPTOHHOW YMAKOBKOM

He paccMaTpuBaloTCs IM60 He 3as1BJIEHDI: NPOLLEcC
CO3aHMS YNAaKOBKM M TOHKOCTU NPU NeYyaTu.

Bce IeHAMHIM UMEIOT OZHY CTPYKTYPY.

___ .




YeTbipe cTagnn XXU3HEHHOI O UMKIa
NPOoAYyKTa

Product Product Product Product
Discovery Growth Competition Evolution




Products and
services

Value Proposition Canvas

Gain creators
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BbiBOAbI

Bonblloe KOIM4ecTBO UIPOKOB Ha PbiHKE, yYacTMBLUMECS c/yvyan MOLLIeHHNYecTBa
n obmMaHa B cpepe oHanH-06pa3oBaHNsA 3acTaB/AT NoTpeduTenei bbiTb 6o1ee
BHMUMATE/IbHbIMU N U3bupaTesibHbIMK NP Bbibope npoaykTta. Noatomy Heo6xoAnMo
He TONIbKO CChopMYIMpoBaTh KTIMEHTOOPNEHTUPBOAHHYIO CTpPaTernto, HO u
obecneunTb ByayLIy YCNeLHOCTb U CTabubHOCTL Giarogaps paborte Haa
NPOXOAMMOCTbLIO Kypca 1 yaepXXaHnem rnotpedutenemn - ona nosyyvyeHns
[OMNOMTHUTENbHOW NPNOLINK, a Takke Ansa opMnpoBaHnsA pesepsa cneunaincTos
A1 3KOCUCTEMBbI. DTO NMOMOXET HEe TOJIbKO AOCTUYb LIeNn KOMMNaHnu, HO 1 PeLUnTb
npo6nemy c yBenmyeHMemM BpeMeHn Ha pa3paboTKy 1 KOPPEKTUPOBKY MakeToB. B
xone pabotbl Hag BKP 6bls1 co3gaH NpoekT nporpamMmmbl /19 OHNanH-Kypca rno
fioneyaTtHOM NOAroTOBKe, a Takke chopMy/IMpOBaHbl CTpaTernyeckme warm u
TakTU4Yeckne pekoMeHaaumn no BbIBEAEHWNIO OHTAMH-Kypca Ha pblHOK. OnobpeHue
LLaroB U pekomeHgauni o110 NOYYEHO OT KOMMEPYECKOro AMpeKTopa KoMnaHuu.,
Tak, KoMnaHusa yxe npuobpena 4octyn K nnatgoopme 18 pasMeLleHns KypcoB ¢
BO3MOXXHOCTbIO NomMoAy/ibHoW onnatbl CoreApp, OCYLLECTBNSAET NeperoBopbl C
GonzoDesign no BO3MOXHOCTU NapTHEPCTBA, BeAeTcs padoTa Haal naaTtdpopmMoi
9KOCUCTEMBbI, NO3TOMY Lenb BKP MOXHO cuntatb AOCTUTHYTOWN



Cnacubo 3a BHUMaHue!
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